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01 LETS’ GET REAL TIME W/AMY 

FIRST OF ALL, I know how you feel.  But now is the time that we must 
change how we do business.  I am sure you are fearful, but we must get over the 
fear and start creating our new normal.  I know that we are all feeling stressed and 
angst but do not let it get the best of us.   

NOW IS THE TIME TO PUT ON OUR BIG GIRL 
PANTS AND PIVOT!   

I have always felt that there is always a Plan B and now is the time to put that plan 
into action. And it’s OK to have a mini breakdown occasionally and I know that I 
have had a few recently.  But now is the time to take control and start to navigate 
through this.   

Take comfort in knowing that you are not alone going down this path.  This is going 
to take a mindset shift and you need to put it into full gear.  Once you do that more 
opportunity will come your way.  You need to make a decision that you want to push 
forward.   

THAT YOU ARE GOING TO PIVOT AND LOOK AT 
THINGS DIFFERENTLY.   

There is a new way of doing business and you are up for that change.  Look, there is 
opportunity all around you.  Don’t be too blind not to see it.  You just need to put a 
different twist on things and pivot!   

OK, I will give you 5 minutes each day for a small meltdown but that’s all.   

NOW, LET’S MOVE FORWARD  
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02 WHO IS AMY? 

Before you read my bio, here is what you need to know about me.  Years before I 
started either of these either of these highly successful businesses I was broke with 
a capitol B.  I almost lost my home and I lived on dollar hamburgers from 
McDonald’s.   

I had stacks of unopened bills that I carried to the trash because I thought (mental 
trick) that if I didn’t open them I wouldn’t have to pay them.  Not true!  If it wasn’t for 
my personal network that I had built years before in the personnel business I would 
probably have not found a job.  When I did get back into the corporate world I 
restructured over $50k of personal debt and was able to keep my home.  I’ve had to 
reinvent (pivot) myself several times.   

AMY ROBINETTE is an Author, Entrepreneur and Founder of Women 
Helping Women 2 Network.  I am also known as ‘The Gold Buying Girl’ and ‘The 
Goal Getter’.  I had 150 women working for me throughout the US and Canada.  
Collectively they bought over $15 million worth of gold, silver and platinum.  I have 
received many Top Producer Awards during my career in the personnel staffing 
industry and I truly believe that ‘The Fortune Is In The Follow-Up’.  I developed ‘The 

Close Factor’ to teach others how to follow up and increase their bottom line.    

In 2014 I was not getting what I wanted from the networking groups I attended so I 
started my own.   WHW2N is the largest and fastest growing networking 
organization for women entrepreneurs in Texas with 400 members in Dallas, 
Houston and San Antonio.    I believe there is enough abundance for everyone and 
by building relationships you will build your business and that we need to be 
educated on how to do business.    

I coach other women throughout the U.S. on how to start a chapter of WHW2N in 
their city.   Later this year I will launch my new book ‘There's Always a Plan B’. 
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03 LOA DO YOU BELIEVE? 

DO YOU BELIEVE IN THE LOA – THE LAW OF 
ATTRACTION?   

I DO!   

Here is the definition of LOA Law of Attraction is the belief that positive or negative 
thoughts bring positive or negative experiences into a person's life. 

I have a sign in my office that says “Believe you can do it and your half way there”.  I 
crossed through half and wrote ALL. That is what I believe and that is called 
mindset.   

I watch a lot of feminine talk shows and one day a group of celebrity women were 
discussing if they thought that they were never going to make it in show business.  
Not one of them answered no.  They all said that they knew they were going to 
make it.  They all said that they never gave up.  ALL of them!  That’s powerful.  I 
could name all their names and you would know them. 

What I want you to takeaway from this is to never give up.  Believe in yourself and 
your abilities.  Practice mindset.  Picture yourself in a new car driving down the road. 
Imagine yourself taking that vacation.  And believe me we will still take vacations 
and buy new things.    It may not be as quickly as we want but we will.  Believe it! 
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04 DON’T QUIT - PIVOT WHAT YOU DO 

PIVOT 

Now is the time for reinvention and start to look at your business in a different way.  
To figure out how to serve your clients in the best way possible at this time. 

Everyone is going virtual at this time and you should be doing the same.  Start doing 
Facebook Live, get your own YouTube channel and use Zoom for meetings.  My 
Facebook Live meetings on Zoom have been a huge success.  I even started a 
Business Success Academy with trainings online.  I got all of this up and running in 
less than 48 hours and you can too.  Your competition is probably doing it.  Don’t be 
afraid to venture into this new territory.  This is our new reality. 

If you don’t know how to use these platforms do a Google search and you will find 
YouTube videos that can show you how to do anything.   

Start teaching classes online and charge for them. 

Collaborations – partner with others that compliment your business. 

Start demonstrating your products instead of just posting pictures. 

I have seen realtors doing more virtual tours and setting themselves apart from their 
competition.  They are having fun with it and entertaining their audience.  A little 
humor goes along way! 
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05 TIME TO CHANGE YOUR MESSAGING  

We need to change our messaging during these times.  Not only during a crisis, but 
when trends change, we need to change.  We need to address the concerns of how 
everyone is feeling and their fears.   

HOW DO WE HELP AND SERVE DURING THIS TIME? 

I have seen in-home services change their messaging to address the concerns of 
their clients.  They need to be reassured about someone entering their home.    
Delivery services are changing their delivery methods to be safer.    “Our team 
members maintain good hygiene practices.  We are taking extra measures to 
reduce germ transfer with our ‘NTP’ ‘No Touch Policy’.  Just another way to 
reassure your customers. 

If you target busy working women, you can change to serve busy ‘WFH’ ‘Work from 
Home’ women.  Not such a new term but another way to connect and relate to your 
audience.   

Be sensitive to the current environment including social media posts, promotions, 
newsletter, etc.  I have always felt that laughter goes a long way and is considered 
to be the best medicine.  I am more attracted to a humorous post than someone 
posting doom and gloom.  Be a source of encouragement and a solution for your 
target audience. 

BE A LIGHT AT THE END OF THE TUNNEL.   
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06 YES, IT’S OK TO CONTINUE SELLING – IT’S SERVING! 

DON’T FEEL ANY GUILT OR SHAME AROUND THIS.  

Selling is serving, and there is someone out there, right now, that needs what you 
have to offer.  Like the plumber that came to our house on a Sunday to fix the 
clogged sink! 

Everyone is serving their clients at this time including financial advisors, plumbers, 
business and health coaches and many more.  Don’t assume that no one wants to 
hear from you at this time.  Maybe binge eaters are really in need of your help at this 
time.  Create a group and serve them and then move them into your program.   

COME FROM A PLACE OF SERVICE.  

If you have an online course teaching people social media, 

or if you offer a consulting package to help your clients reclaim their peace through 
meditation, or if you’re a plumber fixing clogged sinks at this time, or if your 
providing financial consulting during this time...then you are serving your customers 
and there’s nothing wrong with that. 

Continue to show up, put your products out there and conduct business. You may 
need to change your messaging, but don’t hold out on your ideal client just because 
you think they didn’t want to hear from you. 
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07 BUILD YOUR REFERRALS NOW 

Women are the best referral partners and they are willing to give referrals if asked.  I 
got that stat somewhere that I don’t remember but it’s true! 

Focus on your existing customers for referrals.  When I was in sales and called on 
corporate companies I would not leave a manager’s office without out asking for a 
referral of someone else in that organization that would possible use my services.  I 
never walked away empty handed.   

Now is the time to ask but ask in a nice way.  And reward the person that gives you 
a referral.  People do business with people they know, like and trust.  Hopefully, your 
current clients trust you by now, so they should be good with referring you. 

If you WOW your existing client’s, then they will be willing to send you referrals and 
give you reviews.  Get them to tout you out on Facebook, Twitter and Instagram and 
other social media platforms.  
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08 GET YOURSELF OUT THERE VIRTUALLY - NETWORK 

LIKE I HAVE SAID BEFORE - GO VIRTUAL! 

Don’t stop networking. You need to stay connected with like- minded 
entrepreneurial women just like you so that we can support and encourage one 
another. 

Facebook Live and Zoom need to become your best tools for going virtual.  I hear a 
lot of women say that they’re not comfortable doing this.  You need to embrace your 
fear and get over your inner critic.  You don’t have to be perfect.  Take a deep 
breath and just do it!   

I host online Zoom Virtual Coffee Clique® every Tuesday at 9:30 am; a Virtual 
Luncheon every Wednesday at 11:30 am and a Virtual Business Success Academy 
Training every Thursday at noon.   If you would like to attend any of these, you can 
sign up for our Monday morning newsletter and you will get all the notifications 
www.whw2n.com  

Join other online groups that appeal to you. 

Facebook, Eventbrite and Meetup have many great options.  Women Helping 
Women 2 Network is on all these platforms.  

YOU ARE NOT ALONE.   

YOU CAN STAY CONNECTED.   

EMBRACE ONLINE COMMUNITIES. 

 

 

http://www.whw2n.com/
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09 EMBRACE TECHNOLOGY – AND R&D 

The internet highway will pass you by, so you need to embrace technology at this 
time.  Most of what I have learned about Facebook, Zoom and Loom videos is all 
self-taught. I do admit that I have asked others for help and most people are willing 
to share how they have done things.   If you have seen my Close Factor 
presentation I teach everyone to become an ASK-hole.  

ASK FOR HELP! 

Google has become my best friend and I always get an answer.  And YouTube is a 
great resource to watch “how to” videos. I fixed my toilet from a video I watched and 
saved $200 by not having to call a plumber. 

Remember to R&D, rob and duplicate!  Watch what your competitors and learn from 
them.  I don’t mean to grab and use their copy or their images. Put your own twist 
on things but learn, watch and take notes on what to do. 

EMBRACE NEW IDEAS AND PUT THEM TO USE. 
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10 SELF CARE – MEDITATION AND JOURNALING  

It’s important to talk about some selfcare during stressful times. 

If you’ve been practicing meditation, that’s great. Now you need it more than ever 
for peace and clarity.   

DON’T STOP.   

If you have never meditated, you can download an app called Headspace that walks 
you through all types of meditation.  Calm is another favorite of mine.  When I can’t 
sleep at night around 3am I use this to listen to soothing sounds that help me get 
back to sleep.   

If meditation is not for you than try journaling. This is a way to put your thoughts 
down on paper, get them out of your head and leave them on your night stand.  Pick 
a time of day that is best for you.  I like night time journaling before I go to sleep.  
You may prefer mornings to wake up and get your thoughts out and then start your 
day.  

THIS CAN REALLY HELP YOU WITH CLARITY. 

Don’t forget to exercise.  Move, walk ride a bike or turn on your favorite tunes and 
dance.  It will make you feel good. 
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