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Whether you’re a small business owner, start-up tech company 

or independent multi-level marketing agent, there remains one 

truth we can’t escape—networking is integral to a businesses 

success. Maybe you’re nervous in big crowds or get tongue-tied 

when you’re trying to introduce yourself and explain your 

business. Here’s something people won’t readily admit or share 

with you—that’s absolutely normal! 

As business owners and self-motivated professionals, we have 

all been there at one point. The trick to successful networking is 

to overcome that nervousness, untie that tangled tongue and let 

the voracious professional inside shine! 

I’m sure you’re asking, “But Amy, how do I get started? It all seems 

so overwhelming!” 



Don’t worry friends! With my 10 tips for successful networking, 

you’ll soon be on your way to shaking hands, handing out 

business cards and sharing the benefits of your business with 

confidence. By simply incorporating these 10 networking tips in 

your day-to-day interactions and networking events, you’ll soon 

feel more confident and undoubtedly see more success in 

connecting with other business owners and industry leaders. 

We all know when someone is faking or forcing enthusiasm 

about something they’re not particularly interested in or have 

reservations about. If you can tell when others are faking, then 

the same is true for you. Don’t force or fake your passion for 

your product or business! Be real, be authentic and have a 

genuine ardor for your business, other people and their 

business as well. If your audience and fellow business owners 

can feel your passion when you speak, they’ll naturally be more 

interested to connect with you. While every networking 

connection may not be a sale, building long-lasting business 

relationships are integral to your overall success.  

1. Don't fake it!



Love it or hate it, people’s attention spans are becoming 

increasingly shorter in modern times. Think about the last time 

you went to a website or searched YouTube for a video. The 

video ads were brief and, more often than not, closed out as 

soon as possible. Acknowledging this, as business 

professionals we have to work with the times and create 

memorable, quick talking points that will stick with the people 

we meet. Ask yourself, what defines you and your business as 

unique? What do you have to offer your fellow business 

professionals? Answering those questions with unique talking 

points will make you and your business memorable. 

2. 30 seconds to success

3. The More You Know
Learning is a lifelong endeavor. When meeting prospective 

clients and industry colleagues, knowing your product and 

business is essential if you’re going to make lasting 

connections. More important than understanding the ins and 

outs of your business is knowing “wow factors” that will make 

your new connections remember you and your business. 

Consider knowing benefit statements about your product or 

business that you can share when networking. While your 

business may be interesting, it will be more memorable should 

it provide a service or offer a benefit that helps those you’re 

networking with. 



If you were a firefighter, you wouldn’t leave the station without 

your oxygen tank or equipment. The same sentiment goes for 

you and your business! Your business cards and contact 

information are the oxygen and lifeblood for your success. It 

should be your daily goal to meet five to 10 people per day, use 

your 30-second success speech and handout your business 

card! Don’t be discouraged if you only meet two people in a 

single day; sometimes you’ll make more connections than 

expected and other days you may not. Business success is a 

long-term goal, and you’ll soon find that the seeds you sow in 

simple daily meet-and-greets can lead to great long-lasting 

growth. 

4. Never Forget The Essentials!  

5. Don’t Focus On Yourself!  
Being self-centered is a terrible trait and ego often leads to poor 

results. When you’re meeting new colleagues or potential 

clients, don’t keep the focus on yourself. Ask about their 

business, their life, their experiences and how you can help 

them. The secret to succeeding at this particular point is to not 

expect anything in return! Don’t approach people to help with 

the thought they’ll be indebted to you. Contributing to others’ 

success will help create win-win relationships that will allow 

you and your network to prosper together! 



Stop worrying about fittingin with a certain  

group and find your own.

Find your 
tribe!



Don’t know where your like-minded entrepreneurs are? Well

stop worrying and start scouring the internet! With the internet, 

social media outlets like Facebook, Instagram, Twitter, 

LinkedIn, and Reddit, among many others, you can either find 

like-minded business professionals or make your own tribe! 

New to a place and not sure whom to try and connect with? 

Thanks to apps like MeetUp you can search your local area 

and find fellow-minded professionals to connect with, or 

consider hosting your own event to find the perfect network for 

you! 

6. Find Your Tribe 

7. Who Are You Appealing To?  

Being self-centered is a terrible trait and ego often leads to poor 

results. When you’re meeting new colleagues or potential 

clients, don’t keep the focus on yourself. Ask about their 

business, their life, their experiences and how you can help 

them. The secret to succeeding at this particular point is to not 

expect anything in return! Don’t approach people to help with 

the thought they’ll be indebted to you. Contributing to others’ 

success will help create win-win relationships that will allow 

you and your network to prosper together! 



There’s no better ice breaker, or melter in this scenario, than 

meeting over a good cup of coffee. If you haven’t found your 

perfect group of like-minded professionals, it may be time to 

create your own coffee group! Thanks to social media outlets 

like Facebook or apps like MeetUp you can create coffee-centric 

meet-and-greets that will connect with other professional 

women and jumpstart the whole group’s networking. As an 

added bonus, this can be your time to shine and practice your 30 

second success speech as your introduce yourself to the group 

and the group to one another.  

9. Can We Grab A Cup of Coffee?  

8. Speak Up!  
Being self-centered is a terrible trait and ego often leads to poor 

results. When you’re meeting new colleagues or potential 

clients, don’t keep the focus on yourself. Ask about their 

business, their life, their experiences and how you can help 

them. The secret to succeeding at this particular point is to not 

expect anything in return! Don’t approach people to help with 

the thought they’ll be indebted to you. Contributing to others’ 

success will help create win-win relationships that will allow 

you and your network to prosper together! 



10. Be Your Own Boss and Stay Accountable 
Before I begin, let me start by prefacing, we all do it! At some 

point, everyone has made their to-do list and at the end of the 

day thought to themselves, “I’ll leave it till tomorrow.” Don’t feel 

guilty about it, it’s perfectly human. But if you’re going to be a 

successful professional, then we have to break the habit and 

kick it into high gear! The easiest way is to keep a journal and 

track what you’ve done throughout the week. When you’re 

winding down at the end of your work week, pull out your 

journal and assess the progress you’ve made. Did you 

accomplish everything you set out to do? Did you have more 

time to spend on projects? Were there things you could have 

compiled into one day? Make these assessments over the 

weekend and spend your Sunday getting set for the week 

ahead? Success never sleeps, and as you work to reach your 

goal you’re going to have to keep yourself accountable to 

yourself. 

Networking and starting your journey toward success as a 

business professional can be intimidating, but it doesn’t have to 

be difficult. With these 10 tips, you’ll easily set yourself up for 

success and find yourself connecting with many diverse 

business owners and industry colleagues. As you build your 

tribe and hone your target audience, you can help increase 

your network’s net worth. This mutual investment in one 

another will buoy your business and lead to lifelong results and 

relationships.  



Have questions or want to learn more? Contact me at 

amy@whw2n.com, visit www.whw2n.com and consider joining 

Women Helping Women 2 Network and jump into a group of 

ambitious, passionate professionals that are focused on helping 

us all succeed together.  


